: o, 7‘:"2‘,:

L

s

Customer Profile

+ Non-profit education organization dedicated to
supporting and serving individuals with developmental
issues

* Organizational desire to reduce environmental footprint

* High energy costs made up a large portion of the
operating budget, taking away funds that could be used
to provide more value for constituents

Key Project Highlights

Solar PV System Size: 65kW

Project Structure: 25-Year Power Purchase Agreement
Anticipated Lifetime Savings: Over $150,000

Solar PV Provider: GreenStreet Solar Partners
Supplemental phases under consideration: Battery
Storage, Energy Efficiency, and Controls

Process Summary

+ GridMarket completed preliminary analysis to site and
size an optimized solar PV system for League School

+ League School requested proposals from GridMarket's
network of top-tier technology providers

+ Solar project sourced through GridMarket platform

* Bidder proposals vetted by GridMarket to down-select to
the best options

* GreenStreet Solar Partners selected by GridMarket and
League School, as their proposal provided the greatest
value and highest quality installation

+ GridMarket helped League School navigate necessary
permitting and interconnection processes and secure all
available incentives for the project

+ With the system operational, League School pays 20%-
30% less through PPA structure than they would if they
were purchasing from local utility, Con Edison

Building Profile
* Builtin the 1960s and very energy inefficient
* High electric cost due to electric heating
* Located in constrained BQDM network with enhanced
incentives for demand reduction
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